
Accelerating success.

We work to understand your short- and 
long-term objectives for ownership and 
develop a leasing strategy to achieve the 
maximum return on investment—bringing 
together the right tenant mix with the right 
terms, while minimizing exposure and 
vacancies.

We provide a clear overview of compelling 
properties and market trends to develop 
a strategic property marketing plan. Our 
systemized approach to competitive 
analysis, marketing and communication 
ensures you’ll never miss a prospect.

BROKERAGE 
Our brokerage and agency teams who work 
on behalf of property owners and landlords 
do more than searching and signing tenants. 
They create the strategic backbone of a 
property marketing cycle that positions the 
property in the marketplace and secures the 
right tenants, building value to support the 
landlord’s ownership goals.

 

LANDLORD LEASING TEAMS

 › Identify competitive advantages and 
opportunities for improvement.

 › Create a specific go-to-market strategy 
tailored to your business needs.

 › Apply best-in-class marketing tools to 
segmented target groups, generating 
strong interest and feedback.

SALES TEAMS

 › Deliver valuation, property and project 
management to optimize your building’s 
position for sale.

 › Provide marketing technology tools to 
create a competitive bidding environment.

 › Advise throughout negotiating process to 
ensure optimal price.

SIx KEyS TO  
LANDLORD REPRESENTATION 

1.  Know your competitive set. 

2. Positioning matters. 

3. Never miss a prospect. 

4. Mix well. Form into clusters. 

5. Minimize risk. 

6. Today’s lease has a ripple effect  
  on tomorrow’s investment. 

Colliers international 

Landlord Representation

>  To learn more, scan this with a QR code reader or visit: 
www.colliers.com/brokerage

SERVICES

> Asset Resolution

> Build-to-Suit

> Business Unit Analysis/ 
   Workplace Design

> Construction and Maintenance  
   Supervision

> Dispositions and Subleases

> Employee Surveys

> Facility Relocations and  
   Acquisitions

> In-Depth Location Analysis

> Lease and Operating Cost Audits

> Lease Negotiation and Renewal

> Space Expansion and  
   Consolidation

> Supplier/Employee Mapping

> Sustainable Building Practice/ 
   LEED© certification

>  Industry specializations through 
National Practice Groups
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Our GlObAl PlATfOrm In YOur mArkeT

482 offices in  
62 countries 
• US $2 billion in annual revenue

• 13,500 professionals and staff

• 1.12 billion* square feet under 
management

• $71 billion USD in total  
transaction value

* Together, Colliers International and FirstService 
manage 2.51 billion square feet of property— 
second-largest in the world. 

Founding member  
of the World Green 
Building Council

Member of World 
Economic Forum

Named Top 100 
service provider 
more times than any 
other real estate firm

The second- 
most-recognized 
commercial 
real-estate brand 
(2013 LIpSEy SUrvEy)

2013

™

Colliers Service Lines

We offer a complete range of services 
to owners, investors and occupiers on a 
local, regional, national and international 
basis. The foundation of our service 
is the strength and depth of our local 
specialists. Our clients depend on our 
ability to draw on years of direct local 
market experience.

In addition to these sectors, we 
provide our clients with a deep level of 
knowledge in specialized industries and 
product types, such as law, technical 
facilities, and healthcare.

COllIers servICe lInes

  

>  scan this with a Qr code reader to view a video of 
our 2012 results. Wi-fi connection recommended. 

What does leadership look like?


